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Q1: MLP Group significantly increases revenue 
and earnings  
 

• Significant increase in total revenue to EUR 254.7 million at the start of 

the year (up 15 percent) 

• Growth across all fields of consulting and in virtually all parts of the 

MLP Group 

• EBIT rises significantly to EUR 34.6 (Q1 2021: EUR 21.8 million) – in par-

ticular due to the first-time earnings contribution of the Industrial Bro-

ker segment in a first quarter and a pronounced increase in the real es-

tate business 

• Forecast for 2022 confirmed: Despite increased risks in the markets, 

MLP still anticipates recording EBIT of EUR 75 to 85 million 

• Medium term planning of reaching EBIT of EUR 100 to 110 million and 

sales revenue of more than EUR 1.1 billion by the end of 2025 reaf-

firmed 

 

Wiesloch, May 12, 2022 – The MLP Group was able to continue its success-

ful development of previous quarters in Q1 2022. Total revenue increased by 

15 percent to EUR 254.7 million. The company was able to record gains 

across all fields of consulting and in virtually all parts of the MLP Group. Real 

estate revenue enjoyed a particularly strong increase (up 131 percent), fol-

lowed by non-life insurance revenue (up 23 percent) and loans and mort-

gages revenue (up 17 percent). At EUR 34.6 million, earnings before interest 

and tax (EBIT) were substantially above the previous year's level (Q1 2021: 

EUR 21.8 million). Alongside successful operational development, other con-
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tributing factors were the first-time earnings contribution of the Industrial 

Broker segment in a first quarter and a positive valuation-effect at MLP 

Banking AG. As anticipated, the profit contribution from performance-based 

compensation was lower than in the same period of the previous year in 

light of the weak development of the capital markets. 

 

"We enjoyed an excellent start to the current year, a year in which the mac-

roeconomic pressures increased even further as a result of the war in 

Ukraine and the already high rate of inflation. The fact that we are so close 

to our clients in all parts of the MLP Group and provide perfectly tailored 

solutions at a high level is really paying off – especially since we are operat-

ing in a market environment that has become extremely difficult. Indeed, we 

are now benefiting more than ever from our efforts over the last few years 

to establish a significantly diversified and highly stable position for the MLP 

Group. We are also keen to further expand the successfully established In-

dustrial Broker segment“, comments Chief Executive Officer Dr. Uwe 

Schroeder-Wildberg. 

 

Total revenue up 15 percent to EUR 254.7 million  

Total revenue rose by 15 percent in the first quarter and set a new high at 

EUR 254.7 million (Q1 2021: EUR 221.4 million). Commission income (reve-

nue from commission and fees) increased by 14 percent to EUR 238.8 million 

(EUR 210.4 million), while revenues from real estate development increased 

from EUR 2.0 million to EUR 7.6 million. Interest income was slightly above 

the previous year's figure at EUR 3.6 million (EUR 3.3 million). 
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In the last quarter, MLP was able to generate growth across all fields of con-

sulting, above all in real estate. The particularly strong increase recorded 

here of 131 percent from EUR 8.7 million to EUR 20.1 million can primarily 

be attributed to the successful project business at DEUTSCH-

LAND.Immobilien, although real estate brokerage (primarily driven by MLP 

consultants) also contributed to this. Non-life insurance recorded the sec-

ond-highest growth rate of 23 percent from EUR 67.1 million to EUR 82.2 

million. The first-time consolidation of the Industrial Broker segment in a 

first quarter also had an effect here. Both DOMCURA and MLP's private client 

business also enjoyed positive development. The non-life insurance portfo-

lios managed by the MLP Group rose from EUR 554.6 million as of December 

31, 2021 to EUR 583.2 million as of March 31, 2022. Loans and mortgages 

recorded the third-highest revenue growth of 17 percent from EUR 4.8 mil-

lion to EUR 5.6 million. It became clear here that property purchasers or 

owners were keen to make use of the still historically low interest rate level 

in anticipation of rising lending rates. 

 

Wealth management recorded a 5 percent increase in revenue from EUR 

77.3 million to EUR 81.2 million. As anticipated, the profit contribution of 

performance-based compensation was significantly lower than in the same 

quarter of the previous year. This is due to negative developments on the 

capital markets. In light of further net cash inflows at both FERI and MLP 

Banking AG, the assets under management in the Group remained stable at 

the previous record level of EUR 56.6 billion (March 31, 2022) despite the 

declines observed on the capital markets (December 31, 2021: EUR 56.6 

billion). 
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Old-age provision revenue increased by 3 percent from EUR 39.2 million to 

EUR 40.4 million. The successful occupational pension provision business 

provided the main basis for this, even though the challenging situation in 

the overall market for private old-age provision was also felt by MLP. Health 

insurance revenue also rose by 3 percent from EUR 14.2 million to EUR 14.6 

million. 

 

EBIT increases significantly to EUR 34.6 million  

At EUR 34.6 million, MLP was able to significantly increase EBIT in the first 

quarter, despite operating in challenging market conditions (Q1 2021: EUR 

21.8 million). Alongside successful operational development, other contrib-

uting factors were the first-time consolidation of the Industrial Broker seg-

ment in a first quarter and a positive valuation-effect at MLP Banking AG. 

MLP had established the Industrial broker segment with the acquisition of 

RVM in early 2021, as well as further subsequent acquisitions. Net profit for 

the period rose from EUR 15.8 million to EUR 24.2 million.  

 

Development of client and consultant numbers 

As of March 31, 2022, the MLP Group served 564,200 family clients (Decem-

ber 31, 2021: 562,300). The gross number of newly acquired family clients 

was 4,000 (March 31, 2021: 4,600). The number of corporate and institu-

tional clients as of March 31, 2022 was 24,800 (December 31, 2021: 24,800). 

The number of consultants in the MLP Group as of March 31, 2022 was 

2,048 (December 31, 2021: 2,083). Despite the typical seasonal dip in the 
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first quarter, MLP is anticipating positive development for the year in terms 

of the number of client consultants. 

 

Forecast for 2022 and planning for 2025 confirmed 

Despite increased risks in the markets, MLP is still anticipating EBIT in the 

range of EUR 75 to 85 million for the year 2022. The company continues to 

expect further growth in new business and an increase in recurring revenue 

in various consulting fields to largely compensate for the decline that is to 

be anticipated in terms of performance-based compensation in wealth man-

agement. 

 

MLP reaffirms the medium-term planning that was communicated at the 

annual press conference on March 10, 2022. Based on the forecast for the 

current year, MLP is planning an increase in EBIT to a level of EUR 100 to 110 

million by the end of 2025, as well as sales revenue of more than EUR 1.1 

billion in the same year. This planning essentially rests on three core strate-

gic success factors: a further increase in assets under management in the 

Group, sustainable growth across all consulting fields and continued expan-

sion of our real estate business.  

 

"The first quarter of 2022 shows that we are still able to continue along our 

successful path, even when operating in deteriorating framework condi-

tions. We are right on track for the current year, yet we are also preparing 

ourselves to weather any potential setbacks in parts of our markets. The 

same applies to our reaffirmed planning for 2025, with which we will take 
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the MLP Group to the next level in terms of both sales revenue and earn-

ings“, comments Reinhard Loose, Chief Financial Officer at MLP SE. 

 

An overview of key figures  

 

MLP Group 
(in EUR million) 

Q1/2022 Q1/2021 Change in 
% 

    
Revenue 249.9 215.6 16 

Commission income 238.8 210.4 14 

Real estate development 7.6 2.0 +>100 

 Interest income 3.6 3.3 9 

Other revenue 4.7 5.8 -19 

Total revenue 254.7 221.4 15 

Earnings before interest and taxes (EBIT) 34.6 21.8 59 

Earnings before taxes (EBT) 34.0 20.9 63 

Net profit  24.2 15.8 53 

Earnings per share (diluted/basic) in EUR  0.23 0.15 53 

    
Family clients 564,200 562,300* 0 

Corporate, institutional clients 24,800 24,800* 0 

Client consultants 2,048 2,083* -2 

*) As of December 31, 2021. 
 
 
 
About MLP 
The MLP Group and its brands Deutschland.Immobilien, DOMCURA, FERI, MLP, RVM and TPC 
is the financial services provider for private, corporate and institutional clients. Special 
added value is created by networking the various perspectives and areas of expertise – 
enabling clients to reach better financial decisions. To this end, the MLP Group competently  
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combines personal and digital offers. Several of the brands also offer selected products, 
services and technology for other financial services providers. 

• Deutschland.Immobilien – The real estate platform for financial consultants and 
clients 

• DOMCURA – The underwriting agency for financial consultants and consultant 
platforms 

• FERI – Investment management for institutional clients and high net worth indi-
viduals 

• MLP – Financial consulting for discerning clients 
• RVM – The insurance broker for SMEs 
• TPC – Occupational provision management for companies 

An intensive transfer of knowledge and expertise takes place within the network. The spe-
cialists support one another in the areas of research and concept development, as well as in 
client consulting. This valuable and targeted interaction generates additional value for 
clients, as well as for the company and its shareholders. Economic success also forms the 
basis for accepting social responsibility. 
The Group was founded in 1971 and manages assets of almost EUR 57 billion for more than 
562,000 private and 24,800 corporate clients as well as non-life insurance portfolio vol-
umes of around EUR 583 million. In addition to this, more than 10,000 financial services 
providers take up the services on offer. 

 


